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About CVG 

CVG – A leading supplier of fully-integrated system 

solutions for the global commercial vehicle market 

Percentages shown based on 2012 Revenues 
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Global Footprint 

About CVG 
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Customer Focus  

New organizational structure focused on global end markets: 

– Truck and Bus – Patrick Miller 

– Construction, Agricultural and Military – Kevin Frailey 

– After Market – Timo Haatanen 

Each President has global responsibility and accountability from 

product design through sales 

Each customer has single CVG path for all products  

About CVG 



Focused growth outside of North America  

About CVG 

Percentages shown based on 2012 Revenues 
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Drive balance through aggressive 

development of all markets 

About CVG 

Percentages shown based on 2012 Revenues 
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Customer Diversification 
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Goal — Balance our 

customer base across 

a variety of markets, 

products and 

geographic regions 

About CVG 

Percentages shown based on 2012 Revenues 
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Hybrid Power System Cables  

Heavy-gage cable crimp and sealing 

methods to eliminate high 

resistance/high heat in the crimp. 

For use in various Hybrid and 

Electric Drive construction 

equipment applications. 

 

Technology Leader - Electrical 

Low-Cost Mold Technology:   

Molded Wire Harness 

Current wire harness over-mold tool 

development process is expensive and 

time consuming.  CVG methodology 

reduces time and cost substantially. 

The demand of over-mold wire harness is 

increasing due to benefits of 

environmental protection, ease of 

assembly, warranty reduction. 
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Technology Leader – Seats 
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The Ensign 

95 Base 

Proven Durability 

Market Leader 

The Commodore 

HP Base 

Best-In-Class Ride 

Proven Durability 

The Admiral 

HP Base 

Best-In-Class Ride 

High Feature Content 

Proven Durability 

 

 

 

Vocational (Good) 

Entry Level Highway 

Highway (Better) 

Option 

Highway (Best) 

High Option Content  

About CVG 
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Financial Overview 
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Financial Overview 
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Revenue Trends have been mostly negative since early/mid 2012 

Q2 2013 Uptick – modest recovery in Truck/Construction 
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Truck & Construction End Market Build Level Declines 

OEM Truck Sales down 24% from One Year Ago 

Construction Sales down 31% from One Year Ago 

Financial Overview 
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Upward Trend in Recent Quarters 

Positive Momentum 

Still short of our target OI% levels 

Financial Overview 
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Financial Overview 
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Capital Structure Overview 
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Cash  

– $64.9 Million (6/30/13) 

Senior Notes 

– $250 Million  

– 7.875% 

– Due 2019 

Revolver (ABL) 

– $37.2 Million (6/30/13) borrowing availability 

Not expected to Trigger Maintenance Covenants in 2013 

– With >$100M in Liquidity – Our Capital Structure is Strong 

 

 

 

 

Financial Overview 
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Top line has trended with markets – OEM dependent 

– New business (nearly $75M of new awards annualized since 2010) 

– Focus: AM & OES 

Margin trend to industry leadership 

– Focus:  Build off of recent trends towards peak levels  

Maintain strong capital structure  

– Over $100M in liquidity with no maintenance covenants 

Target:  Industry Leadership 

– Operating margin % 

– RONA/ROIC 

– Leverage ratio 

– Total shareholder returns 

Financial Overview 

In Summary 



Questions? 
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Non-GAAP 

Appendix 
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